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Instruction: All questions are compulsory.

Q.1.Explain the nature & importance of wholesaling. (20)
OR
Q.1.Write a note on Wholesaler marketing decisions. (20)
Q.2 Discuss the various functions of retailors. - (20)
OR |
Q.2 .Write notes on :
(A). Significance of retailing. (10)
(B). Speciality Store. \ 7 (10)
Q.3. Write a note on ' key drivers of retailifig in india. (20)
OR
Q.3.Write notes on :
{A). Mait order houses _ (10)
(B). Retail co-operatives. - (10)
Q.4. Discuss the various decisions of direct marketing in detail . (20)
OR
e Q4-Deseribe-the-development-&-issues-of-whel esaling-in-india: (20)
Q.5. Describe the various causes of distribution channel conflict in detail. (20)
OR

Q.5. How to manage distribution channel conflict? Describe in detail.. (20)
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