Oct.— Nov, -20lH
M.com Sem-3

Sales Management
(Paper No-303) Marketing Paper No - V
Ceode t HADAD
Time: 2 Hours 30 Min

. AR AALEet N2 97 AL UAEstoll Sl wauel.
WLl
LA ol UR ol s

L Qe wilesel Aed 97 Al wizlele) Hocel v Usl weudl.
Ul
LAl el Az g7 Ay vllyeloll ulsau agdl.

LAl 12 valel Ul Aoy Heedt A Sl iUl
el
LAl eReedl Weladl urdlul weudl.

. [@let sttguflal Mlusel UR ol ctull.
el
_and? Aezd 92 dndr Axella UARsRdl URuAl gl

_Qate yealise N2 547 AALY Heaisaoll vaUlel A Aael agldl.
Ll
L AUGAAL A Altlot A1F AU AW UR oAt @l

Marks: 70

1¥

¥

1Y

¥

¥

1Y

1%

1%

1%



(8]

Ot - Nov. - S01D
M.com Sem-3

Sales Management
(Paper No-303) Marketing Paper No -V

Time: 2 Hours 30 Min

. What is sales management? Explain objectives of sales management.

OR

. Write a note on sales organization.

. What is Sales planning? Explain importance and types of Sales planning.

OR

. What is Sales planning? Describe the process of Sales planning.

. Give the concepts of sales budget? Explain its importance and objectives.

OR

. Explain various methods of sales budget.

Write a detailed note on Non-Financial Incentives.

OR

. What is compensation? Explain factors affecting compensation plan.

_What is sales analysis? Describe concept and characteristics of sales analysis.

OR

. Write a note on sales audit as a control mechanism.
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